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Strong U.S. Local Sales Network

We have established stable and mature partnerships with multiple high-quality factories in
We have built a robust local sales network in the United States, having successfully served

more than 60 stable B2B clients, including grocery stores, convenience stores, food service
channels, supermarkets, and other retail outlets.

Our business operates on a powerful dual-channel model that seamlessly combines online
e-commerce platforms with offline wholesale distribution. Through our online stores, we
reach a wide range of customers while our physical warehouse and direct wholesale
operations serve local businesses with fast delivery and personalized service.

This omnichannel approach provides us with stable cash flow, strong risk resistance, and
deep market penetration. Our existing 60+ loyal B2B customers not only generate
consistent revenue but also serve as valuable references for acquiring new clients. The
combination of online scalability and offline relationship-based sales creates a highly
efficient and resilient distribution system. As we continue to expand, this dual model will
allow us to rapidly scale operations across California and other states while maintaining
close relationships with our retail partners.



